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SALES & PROJECT MANAGEMENT AGREEMENT

“This Sales and Project Management Agreement is made and executed at Hyderabad on this the 17"
day of November, 2015 by and between.

'M/s. Homeline Builders & Developers a partnership firm having its office at H. No. 6-48, Plot Nos.17
& 18, Sree Laxmi Nagar, Dammaiguda, Nagaram, Keesara Mandal, Ranga Reddy District and
“represented by its Managing Partner Mr. B. Anand Kumar, S/0. Mr. B.N. Ramulu aged 47 years
Occupation: Business, resident of H, No. 869, Defence colony, Sainikpuri, Secunderabad — 500 (94
hereinafter referred to as “DEVELOPER”,

AND

M/s. Modi Properties & Investments Pvt. Ltd., a Company duly incorporated under the
Companies Act, 1956 having its registered office at 5-4-187/3&4, 1I Floor, Soham Mansion, M. G.

Road, Secunderabad — 500 003 and represented by its Managing Director Mr. Soham Modi S/o. Shri
:Satish Modi aged about 45 years hereinafter referred to as “MANAGER”.

+The expressions Developer and Manager shall unless it is repugnant to the context be deemed to

include their executor, administrator, assignees, nominee, successor in interest, successor in office
and the like. ' '
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WHEREAS:

A. Col.Vikram Baru and Smt. Baru Vijayalakshmi are the sole, absolute owners and peaceful
possessors of two open plots bearing No. 54 (P) and 55 bearing Sy. Nos. 161(P) and 185
admeasuring 625 Sq.yds equivalent to 522.50 Sq. mtrs situated at Yapral Village, GHMC Alwal
Circle, Malkazgiri Mandal, R. R. Dist hereinafter called “Scheduled Plot” having purchased the
same from Shri. G. Narsimha Reddy through Sale Deed dated 30™ December 2003 registered as

Document No. 4315 of 2003 in the Office of Sub-Registrar of Vallabh Nagar, Ranga Reddy
District.

B. The Developer is engaged in the business of development and construction of complexes, having
the necessary finance and infrastructure and the Owners have requested the Developer to develop
the said plot by constructing muti-storied residential complex consisting of stilt for parking and
four upper floors.

C. The Developer have agreed and entered into a Development Agreement cum General Power of
Attorney with the owners vide document No. 2451 of 2014 dated 2™ July 2014 registered at
Office of Joint Sub-registrar, Vallabh Nagar, R. R. Dist to develop the schedule plot. The
Developer has obtained permit for construction from GHMC vide permit no.

and File No. 72769/13/10/2014 dated to construct stilt

(for parking) plus five upper floors consisting of 10 (ten) flats. The name of the project is

“Home Line Dhruva Heights” and is hereinafter referred to as the Said Project.

D. Under the terms of development agreement cum general power of attorney that afier completion
of the project both the parties shall divide their respective shares in the following manner.

Owners® Sharg

Floor Flat No Built up
Area in Sq.
fit
Stilt Floor Parking (45% of the area)
First Floor 101 1,650
First Floor 102 1,650
Third Floor 301 1,650
Third Floor 302 1,650
Fifth Floor 502 (50% of the built up 1,650
arca)
Builders’ Share
Floor Flat No Built up Area
in 8q. ft
Stilt Floor Parking (55% of the area)
Second 201 1,650
Floor
Second 202 1,650
Floor
Fourth Floor 40] 1,650
Fourth Floor 402 1,650
Fifth Floor 501 1,650
Fifth Floor 502 (50% of the built up 1,650
area)
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E. The Manager and their group are in the field of real estate development for over 40 years. The
Manager has completed several commercial and residential complexes in Hyderabad and has
several ongoing residential projects in Hyderabad. The Manager also enjoys good brand name
and reputation in the market. The Manager is engaged in the business of real estate as
developers, managers, underwriters etc., and has reasonable experience, manpower and other
resources,

F. The Manager has approached the Developer to enter into a sales and project management
agreement wherein the Manager would help the Developer to sell only its share of flats in the
Said Project by co-branding the project with the Developer. The Manager shall further provide
services like quality control, customer service, advertising, promotions, etc., to the Developer.

G. The Developer has agreed to avail the services of the Manager as exclusive sales and project
managers under the terms of this agreement.

H. The Manager has agreed to render sales and project management services in respect of the Said
Project to the Developer on certain terms and conditions.

L The parties hercto have agreed to certain terms and conditions for the sales and project
management of the Said Project and are desirous of reducing the same into writing.

NOW THEREFORE THIS SALES AND PROJECT MANAGEMENT AGREEMENT
WITNESSETH AS FOLLOWS;

I. The Manager shall have exclusive rights to sell the Said Flats in the Said Project.

2. The cost of sanction, construction, providing amenities, utility services, etc., shall be borne by
the Developer. The Developer shall be solely liable to pay statutory liabilities like VAT, service
tax, labour cess, TDS, income tax and such other levies that are leviable or may become levaible
on a future date with respect to the Said Project.

3. The Manager shall broadly provide the following services.

a. Help in finalizing furniture, bathroom and electrical layouts within the Said Project.

b.  Help in determining price point for launch of the Said Project after thorough survey of the
market.

¢. Quarterly review of pricing along with survey of other project in the vicinity.
Design of brochure,

e. Design of material for promotions like flyers, banners, hoardings, art work for print media,
etc.

f. Providing the manpower for marketing, sales and customer relations.

g. The Manager shall be exclusively responsible for generating enquiries and servicing all
enquiries from prospective customers.

h, Provide end to end solution including promotions, marketing, sales, collections, and
customer relations till handing over of the Said Flats. ‘

i.  Prospective customer shall largely deal with the Manager from day of booking till handing
over of the Said Flats.

J-  Handling of documentation like booking form, agreement of sale, sale deed, etc.
k. Helping customers obtain housing finance, including tying up with HFCs and follow-up for
release of payment.
w")‘/’
ki
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L. Quality control with hundreds of check points at each stage of construction like RCC work,
brick work, plastering and finishing works. Quality of construction will be monitored and
reports provided to Developer.

m. Providing consultancy for drafting booking form, agreements, deeds keeping in mind aspects
like litigation with customers and minimize incidence of VAT, service tax, stamp duty and
registration charges.

0. Legal aid like sending notices for recovery of dues, disputes with customers, etc.

Helping customers make additions and alterations in their flat.

p. Maintenance of database and accounts of all customers. Developer shall have at all times
access to the database with several reports. Reports are designed and can be customised to
provide snapshot of any aspect of sales.

e

4. The Manager shall bear the cost of the following:

Salaries of staff for promotions, sales, customer relation and QcC.

Cost of designing and printing of brochures, flyers, banners, including cost of paper inserts.
Cost of road shows, manning exhibitions, manning site office, etc.

Promotions through website, Google Adwords and social media like Facebook, etc.
Transportation for customer site visits from within Hyderabad.

Cost of utilities like Wifi, mobile phones, tclephones, etc.

Cost of erecting hoardings in and around the site.

"W oo o

5. The Developer shall bear the following cost:
a. Providing site office (about 500 sft) for sales with one or two work stations.
b. Electricity and water charges for site office.
. Making a fully furnished model flat 2t site,

6. Cost to be shared cqually between the Manager & Developer
a. Cost of advertising in print and outdoor media.

7. Other terms: -

a. Receipts from customers shall be taken exclusively in the name of the Developer. The
Manager shall not be entitled to collect any amounts from prospective customers in its
favour,

b. Developer must ensure the brand name and reputation of the Manager is protected by
providing quality construction and timely completion of project.

¢.  An Association shall be formed for management of common amenities at the end of the
project. The purchasers of the flat in the Said Project shall become the members of the
Association. Elections for the office bearers of the Association shall be called for on
completion of the said project. Amounts collected towards corpus fund and maintenance of
the said project shall be collected in the name of the Association.

d. The Manager shall endeavour to promote the brand of the Developer by prominently
displaying their name and logo in all material used for promotions.

e. The Manager shall endeavour to ensure that all customers are introduced to the Developer
and to maintain a healthy relationship between them.

t. The Developer shall promptly rectify any defects in construction pointed out by the quality
control team of the Manager.

g Before possession of each flat every customer shall be provided an opportunity by the
Developer to point out defects in construction in writing and the Developer shall endeavour
to cure the defects within 15 days.

h. The Developer shall provide guarantee against any defects in construction to its customers

for a period of one year from the date of handing over possession or from the deemed date of
completion.
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8. Charges for services of sales and project management.
a. Developer shall pay 5% of gross sales to the Manager on the sale price in instalments.
b. The Developer shall pay the applicable service tax to the Manager and deduct TDS,

9. The Manager shall sell the flats in the Said Project to prospective customers at a price not less
than the minimum price agreed to between the Developer and the Manager, in writing, which
shall be revised from time to time.

10. That the Manager shall undertake sales and project management services in respect of Said
Project on behalf of the Developer and the Developer hereby authorises the Manager to take up
the services given herein, More specifically the Manager shall be entitled to take up the services
given under. The term Manager shall mean and include for the purposes of providing the
services given herein its Directors, Managers, employees, etc,

a. To Advertise, make brochures, place hoardings, distribute flyers, etc., for promotions of
the Said Project.

b. To solicit business from prospective customers and to provide related services to such
custormers.

¢. To negotiate and finalize the sale of the sajd flats on such terms and conditions, as they
deem fit and proper with prospective customers.

d. To sign the booking form for confirming the terms of sale with the prospective customer.

e. To Liaison with housing finance companies, media, advertising agencies, lawyers,
architects, chartered accountants, etc., in relation to the project.

f.  To collect sale consideration, maintenance charges, registration charges, VAT, service
tax, other charges, corpus fund from prospective purchasers in the name of the
Developer and issue receipts for the same.

g To maintain accounts and database of purchasers of the Said Flats.

h. To do all such other acts and deeds that are generally required for an cfficient sales and
management of the project.

i. To send letters, reminders, notices to purchasers of the Said Flats in connection with the
sale of the Said Flats.

11. That this agreement shall be effective from today with respect to the all terms and conditions
under this agreement, however, service charges shall be payable by the Developer to the
Manager only after making sales to prospective purchasers. The Developer shall pay the charges
for sales and project management to the Manager as follows:

a.  10% of the total charges on signing of agreement of sale with the prospective purchaser.

b. 40% of the total charges on receipt of atleast 40% of the total consideration from the
prospective purchaser. '

¢. 30% of the total charges on receipt of atleast 90% of the total consideration from the
prospective purchaser.

d. 20% at the time of handing over possession to the prospective purchaser.

12. That it is clearly understood by the parties hereto that the Manger by virtue of this agreement:
a. Will not have claim of any tenancy /ownership rights over the Said Project.
b. Will not be entitled to collect amounts from prospective purchasers or banks or any third
party in its favour against the Said Project.
c. Will not be entitled to alienate or encumber the Said Project.

d. Will not be entitled to mortgage or create a charge on the Said Project under this
agreement,
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14. The Developer shali in

15, The Developer shall in

herein above,

WITNESSES:

1. g %/% ‘gn_’o

Qgor ™

Home-Line Builders & Developers

(B. Anand Kumar)
(Managing Partner)
DEVELOPER
M/s, ropertics & Investlnts Pvt. Ltd.,

N

s

,W"‘ﬁ““
Sofam Mod;

Managing Director
MANAGER
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