Rentals and Resale - Weekly report

| Report date

| 01-08-2016

| Manager name | MCS

Details of the booking taken for the quarter.

Si. Project | Flat/Villa | Booking date | Customer name Commission
No. received
July-2016

1 MNM 35 02-07-2016 Mr.Kumar NO
2 MNM 44 02-07-2016 S.R.College NO
3 KNM 8 03-07-2016 Mr.Vijay Kumar NO
4 Vista 1-103 03-07-2016 Mr.Samba Shiva Rao NO
5 PMR-II A-204 12-07-2016 Mr.Ravi Kiran NO
6 VSC 08 12-07-2016 Mr.Abhil Raj YES
7 GWE A-429 14-07-2016 Brgd Singh NO
8 SOB 69 14-07-2016 Mr.Venkat NO
9 SOB 380 14-07-2016 Mr.Srinath NO
10 MNM 33 29-07-2016 S.R.College NO
11 SOB 203 30-07-2016 Mr.Bhaskar (Resale) NO
12 PMR-1l1 | 205 31-07-2016 Mr.Anil Kumar (Resale) NO
Top 6 prospects
S. no. Project Prospect name Smart summary

1 SOB Dr.Chakravarthi Interested in Bungalow no. 202 (Resale)

2 SOB Mr.Anjaneya Interested in Bungalow no. 05 (Resale)

3 Palm Dr.Satyanarayana Interested in 3 BHK (Resale)

Springs

4 SOB Mr.Sudhakar Interested in Bungalow no. 204 (Resale)

5 SOB Mr.Anusha Looking for Villa (Resale)

6 SOB Mr.Sridhar Looking for villa (Resale)

Note: 1.Report to be printed one day before meeting. 2. Effort must be made to identify top 5 prospects. 3. They
may repeat in subsequent weeks.




