Manager Sales - Weekly report

| Report date | 08-08-2016

| Manager name | C.Rajkumar

Details of the booking taken for the quarter.

Sl. Project Flat/Villa | Booking | Customer name Booking
No. date form signed
1| MNM Villa 03-07-16 | Anugrah Shukla YES
No:80
2 | NE Villa 31-07-16 | Joseph Kiran Kumar YES
No:160
3| NE Villa 31-07-16 | Mdlaiah YES
No:88
4 | NE Villa 01-08-16 | K.Mahipal YES
No:126
5| NE Villa 03-08-16 | S.Venkateshwar Rao YES
No:80A
6 | NE Villa 03-08-16 | U.Srinivas Rao YES
No0:85
7 | NE Villa 03-08-16 | V.Srikanth YES
No:121
8 | NE Villa 05-08-16 | N.Vijaya Lakshmi YES
No0:86
9| NE Villa 05-08-16 | S.RamaKrishna YES
N0:80B
10 NE Villa 05-08-16 | V.B.Kameshwari YES
No:87
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Top 5 prospects
S.no. | Project | Prospect name Smart summary
1 MNM Dr.Vedakiran Intrested in VillaNo:79
2 NE Esudass Grace Intrested in NE - 11 (villa N0:90)
3 NE Subhash Intrested in NE - 11
4 NE Gopa Reddy Intrested in NE - 11
5 NE Shivram Intrested in NE - 11

Note: 1.Report to be printed one day before meeting. 2. Effort must be made to identify top 5 prospects. 3. They
may repeat in subsequent weeks.




