Manager - Sales - Weekly report

| Report date

| 01-04-2016 to 30-06-2016

| Manager Name | M Suresh

Details of the booking taken for the quarter.

Sl. | Projec | Fat/Vil | Booking date | Customer name Booking
No. |t la form
signed
YES/
No
April, 2016 | 2nd Quarter
1|VvOC | 281 20-04-2016 Mr. Manohar Yes
Srinivas
2|VvOC | 118 05-05-2016 Mr. Anil Kumar Yes
3|VvOC |70 12-05-2016 Mr. Rgjesh Yes
4|VvVOC | 133 31-05-2016 | Mr. TM Laksha Yes
Reddy
5|/VvOC |72 15-06-2016 | Col. Rajeev Yes
6|VvOC |71 22-06-2016 Mr. B Kranthi Yes
Kumar
7| VOC |55 30-06-2016 | Mr. Subramanyam | Yes
8| vOC | 168 30-06-2016 Mr. Samir Shah Yes
9| VvOC | 169 30-06-2016 Mr. Anand Shah Yes
1 GWE | B-103 | 08-04-2016 | Mr. Shashank Yes
2 GWE | C-504 | 13-04-2016 | Ms. Smitha Yes
Sharma
3 GWE | B-403 | 30-04-2016 | Sgn. Ldr. Sandeep | Yes
4 GWE | C-512 | 28-05-2016 Magj. Sharad Yadav | Yes
5 GWE | B-503 | 19-06-2016 Magj. Ankit Gupta | Yes
Top 5 prospects
S. no. | Project Prospect name Smart summary
1
2
3
4
5

Note: 1.Report to be printed one day before meeting. 2. Effort must be made to identify top 5 prospects. 3. They

may repeat in subsequent weeks.




