Manager Sales - Weekly report

| Report date | 25-07-2016 | Manager name | Anand Kumar Netha
Details of the booking taken for the quarter.
Sl. Project | Flat/Villa | Booking Customer name Booking
No. date form signed
1 |PMR-IlI | 511 10-07-2016 | Mr.Subramanyam Yes
2 |PMR-II | 513 10-07-2016 | Ms.Swetha Mohanthy Yes
3 | PMR-II | 612 10-07-2016 | Mr.Vijayanth Singh Yes
4 | PMR-II | 110 13-07-2016 | Jagish Deshmukh Yes
5 | PMR-II | 510 13-07-2016 | Vaman Deshmukh Yes
6 | PMR-II | 806 15-07-2016 | B C Hajelal Sadana Yes
7 | PMR-1I | 610 17-07-2016 | Vijaya Laxmi Yes
8 | PMR-Il | 413 18-07-2016 | Anuroop Chowdary Yes
9 |PMR-II | 311 18-07-2016 | Jeevan Yes
10 | PMR-Il | 609 23-07-2016 | Trinadha Rao Yes
11
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Top 5 prospects
S. no. | Project Prospect name Smart summary
1 PMR-Il | Mr.Shashikant Intereseted in 111, booking will done by this
weekend.
2 PMR-Il | Mr.Rgesh Cheque collected for 710, bokking will done by
this weekend.
3 PMR-II | Mr.Gnaneshwar Cheque collected for 411, booking will done by
Rao this weekend.
4 PMR-Il | Mr.Shanker Cheque given, interested in 308/611, booking will
done by this week end
5 PMR-1 | Mr.Murhty Interested in 3C-308, booking will done by this
sunday

Note: 1.Report to be printed one day before meeting. 2. Effort must be made to identify top 5
prospects. 3. They may repeat in subsequent weeks.




